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MTI is one of the UK’s leading
providers of specialist venture
capital to UK technology
companies that are at an early
stage in their development or
are undergoing a period of
major strategic change.

The MTI investment team
comprises experienced
technology managers with
strong operational
backgrounds and are typically
investing sums between £1m 

and £5m, but able to deploy
larger sums. MTI is currently
investing out of its fourth fund
(£104m) raised in 2000. More
than 60 early stage and start-
up technology businesses
have been funded by MTI. It is
this combination of experience
and successful track record
which makes MTI one of the
most successful practitioners
in the UK tech venture market.

Welcome 
to the
‘international
edition’ of
Proventure. 

I am constantly
impressed by the global spread of
MTI portfolio companies - from
offices in Boston, manufacturing
plants in China and customers
in…well, almost anywhere.

It often surprises people that the
young companies we invest in
become international so quickly.
But this is not a matter of choice -
and it certainly isn’t down to the
glamour of trans-Atlantic flights in
economy class! Any small, young
technology company aspiring to be
a big technology company needs
to understand that this transition
requires an absolute commitment
to seeking out and serving
customers wherever they are.

This is exemplified by an
expression we use regularly at MTI:
“Sale number two is to the US.” In
other words: Be prepared – your
next sale will probably be across
the pond. Commitment to overseas
markets encompasses everything
from currency pricing through to
paper size and eventually
establishing an overseas office.

I am delighted to see that many
of our investee companies such as
ApaTech and Eleksen have just
made this commitment and
Sherwood and IntelliQ are about to
make it (see pages 2&3). We are
prepared to practise what we
preach and have established our
own office in the US (see right).

On page 3 Andy Tsao from SVB
Advisers comments on a recent
tech venture conference held in
India, which is an excellent
example of an increasing global
tech market. MTI’s approach to this
globalisation is to see geography
as an opportunity, not an obstacle.

So, as our American colleagues
might say, for this international
edition of Proventure: - “Enjoy!”

Ernie Richardson
Chief Executive
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Hands across the water
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MTI senior partner
David Ward is heading
up the company’s new
Boston office.

MTI is to develop its
own transatlantic
“special relationship”
by establishing a base
in the United States.

MTI has opened an office in
Waltham, Massachusetts,
right in the heart of the
Boston area high tech
corridor of Route 128. Senior
partner David Ward is
relocating permanently to the
US to lead these activities.

About half of MTI’s investee
companies have operations in
the US. The new office will
help these companies
develop US business and
strengthen MTI’s links with US
venture capitalists and
advisors.

CEO Ernie Richardson said:
“We have a clear vision for
MTI within the increasingly 

international venture capital
industry. For many years 
we have excelled at investing
locally and exiting globally,
but now the time is right to
support our investees with a
permanent US presence.

“David will be taking on
business development
activities for our portfolio
companies in North America.
He will also be assisting in
exit activities for our
companies – 60 per cent of
all MTI trade sales go to
buyers located in the US.”

David added: “Cementing
the close relationship
between US and UK venture
will further enhance MTI’s
investment model for
successfully growing high
technology companies.

“Both venture capital and
technology industries 

operate in a dynamic global
marketplace and a US base
is now essential for a VC 
that wants to compete on the
world stage and generate
globally competitive returns.

“Our office at the Bay
Colony Center in Waltham,
co-located with much of the
core of the Boston VC
community (such as ATV,
Charles River, Matrix and
Polaris), is perfectly
positioned to enhance our
own ties into the industry
and most importantly, in turn,
our investees' relationship
with US VC. Looking further
forward we will be
considering our approach 
to other regions that are
developing in importance,
such as SE Asia and India,
during our next fund, MTI5.”
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Investee News

Buoyant
display by
ScreenTech

ScreenTech, the
leader in high-
definition, giant
display screen
technology, was
successfully floated
in August, raising
£8 million in new
money.

The IPO process, at a
share price of 63p, gave the
Cambridge-based company
a market capitalisation of
£20.5 million.

ScreenTech’s ITrans
technology enables
production of high-definition
large screens by seamlessly
tiling together standard LCD
modules to create a
continuous image.

ITrans leaves other display
technologies in its wake –
industry experts reckon that
the largest LCD or plasma
screens commercially
available in the next five

years will provide a
large area brightness
level of less than one
quarter of

ScreenTech’s product.
MTI senior partner Tom

Jarman said: “This has been
an excellent IPO and we will
be working with ScreenTech
to ensure the new fundings
enable the company to fully
exploit the potential of their
groundbreaking technology.”

The flotation, on AIM, was
MTI’s second successful IPO
of the year, following
Sarantel in March. CEO
Ernie Richardson said: “This
is becoming a very good
year for MTI realisations, with
the sale of Chevin to ASG
also in March.”

For more information, visit
wwwwww..ssccrreeeenntteecchh..ccoomm

MTI’s
investment
heads for
the Orient 
A truly
international deal
has seen further
investment by MTI
in Global Silicon,
the leading
integrated
circuit
developer.

A new
investment round
has raised $10
million for the
company, which MTI
has been nurturing since the
initial investment in 1999,
when senior partner John
Polden joined the board. The
funding will aid Global
Silicon’s recruitment and

Eleksen
brings music
to the ears
of skiers
World leader in
smart fabrics,
Eleksen, has
teamed up with
global ski brand
Spyder to produce
a ski jacket with
integrated fabric
iPod controls
allowing the wearer
to play, pause and
skip tracks simply
by touching the
control buttons on
their arm.

UK-based Eleksen
develops and licenses fabric
enabled soft interface
technologies, combining
expertise in electronics,
software, fabric structures
and production engineering.

MTI invested £4 million in
the company in 2003 with
other investors including 3i
as part of a tranched total
funding of £6 million.

The limited edition ski
jacket uses ElekTex™,
Eleksen’s breakthrough
conductive fabric touch pad
technology, which has
already opened the door to
a whole new range of 'soft’
products as both sensor and
interconnectivity are fabric
and eliminate the need for
external hard components.
Earlier this year the surf and
ski brand O’Neill Europe
introduced a range of
backpacks with iPods and
Bluetooth mobile phones
integrated into their fabric,
all enabled by ElekTex™.

In addition to clothing
Eleksen has established a
strong customer base for its
solutions in its five other core
markets: transport,
healthcare, toys & games,
consumer electronics and
furniture.

Commenting on the
Spyder deal Eleksen CEO
Robin Shephard, said:
“Spyder is the largest
specialty ski brand in the
world and we are delighted

to be working with them to
produce innovative clothing
designs that would once
have been the sole province
of James Bond. Spyder has
recognised the potential of
ElekTex™ and has produced
something that is truly
market leading. Also, keep a
close eye on
www.eleksen.com as we
have a number of further
announcements planned
before the end of 2005.”

MTI senior partner David
Ward added: “Eleksen is
delivering world leading
products that are
revolutionising human
interaction with devices in
consumer electronics,
mobile communications,
automotive, healthcare and
other sectors. A true global
leader in their sector,
Eleksen’s continuing success
confirms MTI’s strategy to
increase our investment rate
in the materials technology
sector. Eleksen will be one of
the first investees to directly
benefit from MTI’s US
operation, not least because
we’ll be next door in
Waltham, MA!”

For more information, visit
wwwwww..eelleekksseenn..ccoomm

development programmes in
the UK and China.

Founded in 1999,
Global Silicon is a
fabless semiconductor
company that designs,
develops and markets
proprietary mixed

signal chips for
the consumer
electronics
market. Its
customers are in

China, where the
audio systems its

products service are
manufactured.

Their Xin chip, which went
into production in late 2004,
was used to launch the
world’s first MP3 and
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Retail analytics pioneer
IntelliQ enjoyed a
bumper second
quarter, seeing a 116
per cent increase in
turnover on the same
period last year.

The MTI investee company,
which has recently
extended its coverage
of blue chip retailers
from the UK to Scandinavia
and an early entry into the
US, saw a dramatic increase
in business, winning more
customers in the quarter than
throughout the whole of 2004.

New customers included
such high-profile names as
John Lewis, New Look,
Lloyd’s Pharmacy, Mitchell’s
& Butlers and Ahlens, of
Sweden. Bhs also renewed
their existing contract.

IntelliQ provides retail
analytic solutions through its
KnowledgeKey engine.
KnowledgeKey is the
industry’s only data-mining
platform optimised for Open
Mind Analysis. It focuses on
two key profit opportunities
for retailers:

➤ RetailKey Loss Prevention
– effectiveness of
operations in areas of

internal fraud, product
wastage, supply chain
management and error
and process issues.

➤ RetailKey Basket Analytics
– analysing transaction
data to understand buyer
behaviour and increase

sales and margins.

CEO Khuram
Kirmani said:
“Retailers are crying

out for a means to get to
grips with what’s going on
in-store and how their
customers are shopping with
them. Our systems enable
managers at every level to
build a detailed
understanding of goings-on
on the shop floor quickly and
with ease.

“We know we’re giving our
clients the insights they need
to grow business, and it’s
great to see their good
fortune reflected in our own.

“We’ve got a great
product, a phenomenal sales
pipeline and huge ambitions
for the rest of 2005.”

MTI has invested just under
£4 million from its MTI4 fund
in IntelliQ since 2002.

For more information visit
wwwwww..IInntteell ll iiqq..ccoomm

Retail intelligence pays off US market
key for
ApaTech
MTI-investee
ApaTech™ Ltd. has
successfully
established key
distributorships
across the USA
following the launch
of ApaTech Inc. in
Foxborough,
Massachusetts last
year.

The company, which
specialises in synthetic bone
graft substitutes, was formed
in London in 2001. A £6.5
million Series B investment led
by MTI in 2004 has enabled
the company to move into the
American market as part of a
strategy to exploit its portfolio
globally. ApaPore®, a bone
graft substitute is already
marketed in the UK and
New Zealand. MTI
partner Dr David
Holbrook is on the board
of ApaTech.

For more information, visit
wwwwww..aappaatteecchh..ccoomm

Success
leads to US
growth for
Sherwood

Reactive ink
products
manufacturer
Sherwood
Technology is
continuing its
expansion into the
American market
with the opening of
an eastern US
headquarters early
next year.

Thanks to the successful
launch of DataLase™ in
America in 2004, the MTI-
investee has signed
numerous license
agreements with major
international organisations,
two of which are based in
North America. The new HQ
will support these and
existing customers and
partners by functioning as a
sales office, manufacturing
and distribution/warehousing
facility.

DataLase™ is a non-toxic
and environmentally friendly
ink, coating or additive which
can be printed with a low
power laser at high speed.
Growth was enhanced by the
granting of a US patent in
January for DataLase™
Edible, that allows an image
to be formed on edible
products.

MTI invested in Sherwood
in 2000 and senior partner
David Ward sits on their
board. Commenting on
further investment, Sherwood
Technology MD Steve Kelly
said: “We regularly receive
interest from American VCs
and now there is an
opportunity, with assistance
from MTI’s new US presence,
to enhance our plans with a
US investor.”

For more information, visit
wwwwww..sshheerrwwooooddtteecchh..ccoomm

Windows Media Audio fully
compliant CD boombox for
both Packard Bell and
Goodmans.

Global Silicon chairman
Bill Jeffrey commented: “This
is a very important step for

the company. This new
capital will be used to
recruit new engineers
and further develop
our software and chip
design resources in
Cambridge, hire

application engineers
in Fenggang, China
and strengthen our
management team
with the appointment
of a CEO.

“Our lead product, Xin
is currently being sold in
audio systems in the UK and
Europe and we will introduce
further audio products
during 2006. I am very

pleased to have gained the
support of three leading
venture capital houses.”

MTI joined Quester and
part-Canadian VC Celtic
House, among others, in the
funding.

John Polden added: “It
was clear to us in 1999 that
Global Silicon was an
exciting prospect, with a
product key to developments
in what is now termed the

‘digital media industry’.
MTI’s presence and
guidance over the
last few years has
helped the
company develop to

the extent that such
new investment was

possible.”

For more information, visit
wwwwww..gglloobbaall--ssii ll iiccoonn..ccoomm
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MTI
News

EVENTS
➤ MTI will be in the limelight

at this year’s Investor All
Stars Venture Capital
Awards dinner in London
on November 21. The firm
is short-listed for VC Fund
of the Year, and also Exit of
the Year for its IPO of
Sarantel Group plc.

wwwwww..iinnvveessttoorraall llssttaarrss..ccoomm

➤ MTI CEO Ernie Richardson
spoke on ‘Funding the IP
Communications Future' at
the Global IP Services
Conference held on
September 27 in London.

wwwwww..vvooiipp--eevveennttss..
ccoomm//ssppeeaakkeerrss..hhttmm

➤ ‘Adopting or adapting the
US venture model in
Europe?' is the question
posed by MTI senior
partner David Ward.
He will be speaking at
SuperInvestor 2005, which
is being held in Paris from
November 14-17.
wwwwww..iiccbbii--uukk..

ccoomm//ssuuppeerriinnvveessttoorr
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Keeping it
Personal
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AUTUMN 2005

What is your role at MTI?

I am responsible for our life
sciences investing, focusing on
medical technologies which are
capable of making a global
impact on medical practice. We
have made a number of
investments in this sector over
the years but not really to a
formal strategy. Now we are
using our strengths in the
physical sciences to target an
area, Med Tech, which we
believe can give us a strong
competitive position.

How long have you spent in
VC and what was the
attraction? 

I have been in and around VC
for six years, two with MTI and
four with Imperial College,
managing its seed fund and
spin-out incubator. VC enables
me to bring together all strands
of my previous career to work
with entrepreneurs in driving
value from ground-breaking
technology.

WWhhaatt  ddiidd  yyoouu  ddoo  bbeeffoorree  MMTTII??  

Immediately before joining MTI I
was a director of Onyvax Ltd
which develops therapeutic
cancer vaccines. I spent the
bulk of my career in “big
Pharma” – first with Glaxo and
Glaxo Wellcome -  where I was
responsible for worldwide
business developments in
oncology, diabetes and critical
care – and then with Roche,
where I headed up new product

planning and business
development in the UK.

What deals have you worked
on for MTI?

I have recently taken on Hunter
Fleming, a company which
sources early stage clinical
drugs from the academic world,
finesses them, and licences
them on to international
pharmaceutical companies. I
also led our investment in
ApaTech in which MTI fronted a
£6.5 million Series B investment.
ApaTech specialises in synthetic
bone graft material and is a
perfect example of an MTI life
science company – one in which
a non-medical core technology
converges with a healthcare
end-market.

Does MTI bring anything to its
investee companies beside
finance?

What differentiates MTI is the
industrial and operational
background of its team. This is
very powerful in that it enables
us to really understand and
empathise with our investee
companies and their customers
and be credible members of the
board.

What is your investment
philosophy?

To work in partnership with the
investee company, forming a
team with a shared vision; to
keep the deal structure simple
and make sure everybody is
rewarded; and to ensure there is
a verifiable market demand for
the product by talking to end
users such as – in the case of
ApaTech – orthopaedic
surgeons. Academic founders
who come up with brilliant
scientific breakthroughs don’t
necessarily have an
understanding of how to bring
the product to a global
healthcare market – it takes
teamwork.

Away from MTI what are your
interests?

I live in Ealing with my wife 
and four children, two boys and
two girls. I coach rugby and
enjoy music, history, and hill-
walking.
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Proventure talks to
MTI partner, 
Dr David Holbrook……In MyView

by Andy Tsao
MTI’s John Polden was
among the UK contingent of
40 general partners from
some of the leading venture
capital firms around the
globe who took part in
Silicon Valley Bank’s (SVB)
first Global Venture Capital
Summit in Bangalore, India.

The partners joined
leading global academic,
professional and government
officials to discuss
technology trends in India
and China and the impact of
globalization on venture
capital investing. Venture
capitalists from the USA, UK,
Israel, China and India
participated in the event
which was held from
September 19-21.

Delegates were given a
tour of some of India’s
leading technology
outsourcing firms, including
the expansive and modern
campus of Infosys,
and went on to visit several
exciting technology
companies that are creating 
innovative intellectual
property. It is clear that
India’s technology strengths
are evolving toward
innovation.

Guest speakers at the
summit were leading
technologists from around
the world, including Dr
Ashok Juhnjunwala, head of
the Telecommunications and
Computer Networks Group
at the Indian Insititute of
Technology; A L Rao, COO
of Wipro; Mingqiu Qi,
assistant president of China
Network Communications
Group; and Dr Orna Berry,
former Chief Scientist of the
Ministry of Industry and
Trade of the Government of
Israel.

Discussions indicated
investments in Indian and

Chinese companies are of
great interest, since almost
every firm attending was
either directly investing in the
countries’ technology
companies already, or they
are in some stage of due
diligence. The growth rate of
the Indian economy appears
to be tracking five to seven
years behind the explosive
Chinese economy, and the
growing “spend happy”
Indian middle class has
stock valuations of consumer
oriented companies soaring.

SVB India Advisors has a
ten-thousand square-foot
facility in Bangalore. It
engages in business
development and consulting,
helping SVB clients and
venture capital firms get
established and plugged into
the local technology
community. More than 15
leading venture capital firms
from the US and UK have
formally signed on with SVB
India Advisors for consulting
services.

To close the event, more
than 200 people from the
entrepreneurial technology
community in Bangalore
helped SVB India Advisors
celebrate its first anniversary.
The atmosphere was one of
energy and vibrancy and the
evening was enhanced by
spicy curries and cold
Kingfisher beer.

Next stop –– Shanghai.

Andy Tsao is Senior Vice
President of SVB Europe
Advisors Limited. He can be
contacted at his London
office on ++4444  ((00))220077  885511
66115588. For more information
about SVB visit the
company’s web site
wwwwww..ssvvbb..ccoomm. For
information about SVB India
Advisors contact Kiranbir
Nag, Vice President at SVB
India Advisors, 3rd Floor,
Prestige Loka, Bangalore
560025, India, telephone
++9911--8800--55111122  88228822.


